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India Pioneers Round-the-Clock
Renewable Energy at Unmatched
Global Rates: Piyush Goyal

Sustainability Drive Positions India
as G20 Leader
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New Delhi: Union Minister of Commerce and Industry Piyush Goyal
has hailed India’'s emergence as a global leader in renewable energy,
offering round-the-clock clean power at rates unmatched worldwide.
Speaking at the 20th Global Sustainability Summit on September 2,
2025, Goyal highlighted that India provides 24-hour renewable energy
at Rs 4.60 to Rs 5.00 per kWh, roughly five cents, a price he described
as unparalleled globally.

This achievement stems from India's aggressive push to meet
sustainability goals, with 50% of its renewable energy capacity
already installed, surpassing targets ahead of schedule. The country
aims to reach 500 GW by 2030, leveraging “Make in India” products
and self-reliant manufacturing. Goyal credited transparent bidding
processes for reducing solar power costs from Rs 7-8 to Rs 2.41 per
unit, enabling this competitive pricing. He emphasized that pursuing
coal and renewables simultaneously ensures energy security without
compromising sustainability.

India’s success is attributed to Prime Minister Narendra Modi's
leadership at COP21, uniting the global south and securing
commitments from developed nations. However, Goyal criticized the
latter for failing to deliver the promised $100 billion annual climate
finance. With India contributing 18% to global growth and aiming to
become the world’s third-largest economy, this renewable energy
model underscores its focus on inclusive growth.

The initiative also calls for innovation in water harvesting and energy
efficiency, urging startups to contribute. While this positions India as
a G20 frontrunner, challenges like infrastructure and global supply
chain resilience remain. The model could inspire other nations, but its
long-term viability hinges on sustained investment and policy
support.

editor@investmentavenues.in

write with us, inspire others, and make
your voice heard in the world of investments!

Dr. Irshad Ahmad Khan
Sub-Editor

Sh. Pushpendra Singh
Marketing Officer

Sh. Pradeep Karambelkar
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Hyundai Motor India Sees 4.23% Sales Decline to 60,501 Units in August
Export Surge Counters Domestic Slump Amid Global Ambitions

Bhopal: Hyundai Motor India Limited
reported a 4.23% drop in total sales for
August 2025, recording 60,501 units
compared to 63,175 units in the same
month last year. The decline reflects a
challenging domestic market, with
domestic sales falling 11% to 44,001 units
from 49,525 units, driven by weaker
demand for models like the i10 and i20.
This dip suggests shifting consumer
preferences or economic pressures
impacting the auto sector.

Despite the domestic setback, exports
provided a bright spot, surging 21% to
16,500 units from 13,650 units,
underscoring Hyundai's growing global
presence. The company aims to establish

India as its largest export hub outside
South Korea, a goal gaining traction with
1,18,840 units exported from January to
August 2025. Tarun Garg, Whole-time
Director and Chief Operating Officer,
emphasized the “Make in India” initiative,
highlighting the synergy of advanced
manufacturing and skilled labor to
support the “Atmanirbhar Bharat” vision.

The mixed performance raises questions
about domestic market resilience,
especially with festive season demand yet
to kick in. Some analysts attribute the
slump to rising vehicle costs and
competition, while others see it as a
temporary lull. The export growth,
however, signals Hyundai’s strategic shift

toward international markets, potentially
offsetting local challenges. The industry
watches whether upcoming policy
changes or festive sales might reverse the
trend. Hyundai’'s focus on exports could
redefine its role in India's automotive
landscape, though sustaining domestic
momentum remains critical.

TVS Motor Reports 30% Sales Surge Year-Over-Year in August
Robust Domestic and Export Growth Fuels Record Performance

Bhopal: Chennai: TVS Motor Company
celebrated a remarkable 30% year-on-year
(YoY) sales increase in August 2025,
reaching a record 5,09,536 units
compared to 3,91,588 units in August
2024. This surge highlights the company’s
strong market presence and strategic
focus on diverse segments. Two-wheeler
sales soared 30% to 4,90,788 units from
3,78,841 units, with domestic sales rising
28% to 3,68,862 units. Motorcycles grew
30% to 2,21,870 units, while scooters
jumped 36% to 2,22,296 units, reflecting
shifting consumer preferences toward
urban mobility.

The three-wheeler segment also shone,
with a 47% YoY increase to 18,748 units,

driven by demand for versatile vehicles.
Exports further boosted the figures,
climbing 35% to 1,35367units from
99,976 units, underscoring TVS's growing
global footprint. This performance marks
the first time the company crossed the
five-lakh-unit milestone, a testament to its
innovation and adaptability.

While the growth is impressive, some
question whether it masks underlying
challenges, such as supply constraints for
electric vehicle (EV) magnets, which
limited EV sales to a modest 1.4% rise to
25,138 units. Critics suggest the surge
may reflect pent-up demand rather than
sustainable momentum, especially with
festive season uncertainties looming.
Nonetheless, TVS's balanced portfolio

across internal combustion engine (ICE)
and EV segments, alongside robust export
gains, positions it as a resilient player.

The industry watches whether this

momentum will carry into the festive
season. TVS's ability to maintain supply
chains and meet diverse market needs will
be key to sustaining this growth trajectory.
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Ashok Leyland Registers 5% Sales Growth to 15,239 Units in August
Steady Domestic Rise and Export Gains Drive Commercial Vehicle Success

Chennai: Ashok Leyland, a leading
commercial vehicle manufacturer,
reported a 5% year-on-year increase in
total sales for August 2025, reaching
15,239 units compared to 14,463 units in
August 2024. The growth reflects a
resilient demand in the domestic market,
where sales rose 2% to 13,622 units from
13,347 units, driven by steady demand for
medium and heavy commercial vehicles
(M&HCVs) and buses.

The company's performance was
bolstered by a robust bus segment,
though truck sales showed mixed results.
Exports contributed to the uptick, helping
offset a modest domestic gain. Despite

the positive sales figures, the company’s
shares dipped slightly, trading at ¥126.70
on the Bombay Stock Exchange, down
0.16%, suggesting investor caution amid
broader market trends.

This growth aligns with India’s improving
infrastructure and freight demand, though
some analysts question its sustainability
given global supply chain challenges.
Ashok Leyland’'s focus on expanding its
product range and export markets
appears to be paying off, positioning it
well in the competitive commercial vehicle
sector.

The industry awaits further data to
assesswhether this momentum will hold

through the festive season. The

company’s ability to navigate economic
uncertainties will be key to sustaining this
upward trend.
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Ajay Seth Assumes IRDAI Chairmanship After Five-Month Vacancy
Experienced Economist Steps in to Tackle Insurance Sector Challenges

New Delhi: Ajay Seth, a seasoned
1987-batch IAS officer from the Karnataka
cadre, has taken charge as the Chairman
of the Insurance Regulatory and
Development Authority of India (IRDAI)
following a five-month gap. The
appointment, cleared by the Appointments
Committee of the Cabinet on July 24,
2025, became effective on September 1,
2025, filling the void left after Debasish
Panda’s tenure ended in March 2025.
Seth, who retired as the Department of
Economic Affairs Secretary in June 2025,
brings over three decades of experience in
economic policy and regulatory reforms.
His prior roles include shaping India’s
post-pandemic fiscal policies, issuing
sovereign green bonds, and overseeing
infrastructure financing. This expertise
positions him to address pressing issues
in the insurance sector, including the
implementation of a risk-based capital

framework, the launch of the Bima Sugam
digital marketplace, and the proposed
Insurance Amendment Bill, 2025, which
seeks to allow 100% foreign direct
investment.

The five-month leadership gap had stalled
key reforms, raising concerns about
policyholder protection and sector growth.
Seth’s appointment is seen as a strategic
move to restore momentum, especially as
the industry grapples with slowing growth,
health insurance disputes, and mis-selling
issues. Industry experts anticipate his
focus on transparency and financial
soundness will bolster IRDAI's credibility.
However, challenges loom large, with the
sector awaiting legislative approvals and
global competitiveness pressures. Seth'’s
tenure, set for three years or until he turns
65, will be critical in steering India's
underpenetrated insurance market toward
long-term stability. His leadership is

AJAY SETH

expected to balance regulatory rigor with
industry support, marking a pivotal
chapter for IRDAI.
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Government Extends Semiconductor Project Support,
Expands Design-Linked Incentives: IT Secretary
Boost to Domestic Industry Amid Global Chip Race

New Delhi: The Indian government has
reaffrmed its commitment to the
semiconductor sector, with Electronics
and IT Secretary S Krishnan announcing
the continuation of financial aid for critical
projects and an expansion of the Design
Linked Incentive (DLI) scheme. Speaking
at the Semicon India event, Krishnan
revealed that critical semiconductor
production projects could receive up to
70% of their total cost as incentives,
combining central and state contributions,
a policy set to persist to strengthen
domestic manufacturing.

The DLI scheme, previously limited to
startups and MSMEs with grants up to $2
million, will now extend benefits to larger
domestic companies, increasing grant

amounts and improving access to risk
capital. This move aims to foster
innovation and scale up India's chip
design ecosystem, aligning with Prime
Minister Narendra Modi’s vision of a new
semiconductor mission. The government
has already committed around $30 billion
in incentives, with 50% central support
and 20% from states, an unprecedented
level of backing that Krishnan described
as unique globally.

The expansion targets critical areas like
display fabs and compound
semiconductors, with the India
Semiconductor Mission (ISM)-2 set to
play a pivotal role. However, some
industry voices question whether the
focus on large firms might overshadow

smaller players, while others see it as a
necessary step to compete with global
leaders like Taiwan and South Korea. As
India pushes to become a semiconductor
hub, this policy shift could attract more
investment, though execution and
infrastructure development remain key
challenges.
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NTPC Green Energy Launches 25 MW Solar Capacity

into Commercial Operation
Boost to Renewable Energy Portfolio Strengthens India’s Clean Energy Push

New Delhi: NTPC Green Energy Limited, a
subsidiary of India's largest power
producer NTPC, has announced the
commercial operation of a 25 MW solar
capacity, effective September 3, 2025.
This milestone enhances the NTPC
group’s total installed and commercial
capacity to 83,366 MW, reinforcing its
commitment to renewable energy.

The new solar project, located in Bhuj,
Gujarat, is part of a broader 150 MW
initiative developed by Ayana Renewable
Power Four Private Limited, a subsidiary
of a joint venture with ONGC NTPC Green

Private. significant step in expanding
India’s clean energy footprint, aligning
with the nation’s goal of achieving 500 GW
of renewable capacity by 2030.

The announcement follows a regulatory
filing by NTPC, highlighting the project’s
contribution to the group’s green energy
portfolio. Industry experts view this as a
positive signal for sustainable growth,
though some caution that reliance on
solar must be balanced with energy
storage solutions to address
intermittency. The project is expected to
create jobs and stimulate local

economies in Gujarat.with the nation’s
goal of achieving 500 GW of renewable
capacity by 2030.

The announcement follows a regulatory
filing by NTPC, highlighting the project’s
contribution to the group’s green energy
portfolio. Industry experts view this as a
positive signal for sustainable growth,
though some caution that reliance on
solar must be balanced with energy
storage solutions to address
intermittency. The project is expected to
create jobs and stimulate local
economies in Gujarat.

India Targets 107 GW Wind Energy Capacity by 2030,
Says Global Wind Energy Council

Here is what

A daily SIP of 2200 looks like after 30 years

Ambitious Growth to Boost Jobs and Green Economy

New Delhi: The Global Wind Energy Council (GWEC) has projected that India’s wind
energy capacity could reach 107 GW by 2030, surpassing the government’s target
of 100 GW. This optimistic forecast, detailed in the latest GWEC report, highlights
a potential doubling from the current 51 GW, driven by state-level Resource
Adequacy Plans (RAP) and robust policy support.

The report, unveiled recently, suggests that scaling installations to 15 GW annually
could create 1.54 lakh jobs and position India as a global wind manufacturing hub,
meeting 10% of worldwide demand. Union Minister Pralhad Joshi emphasized the
government’s commitment to installing 500 GW of non-fossil capacity by 2030,
with wind contributing a quarter of the renewable mix. Industry leaders like Girish
Tanti of GWEC India foresee wind powering 20-25% of global electricity by 2030, a
trajectory India aims to mirror.

However, challenges remain, including grid infrastructure and policy alignment,
with some experts advocating for even higher targets of 121-164 GW based on
global assessments. India’s total wind potential stands at 1,164 GW, with only 4.5%
tapped so far. This growth could unlock economic benefits and support the
nation’s clean energy transition, though execution will be key to realizing this
vision.
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Hindustan Zinc Targets Production of 4 New Metals by 2030: CEO

Diversification Drive to Boost Critical Mineral Supply

Mumbai: Hindustan Zinc Limited, a
Vedanta subsidiary and India's leading
zinc producer, has unveiled ambitious
plans to diversify its portfolio by
producing up to four new metals by 2030,
as announced by CEO Arun Misra.
Speaking at the company’s annual general
meeting, Misra outlined the strategy to
leverage the firm's deep mining expertise
to extract critical minerals such as

neodymium, tungsten, and potash,
alongside exploring gold, platinum,
lithium, and graphite.

The initiative builds on Hindustan

Zinc’'sdominance in zinc, lead, and silver,
aiming to address the growing demand
for materials vital to electric vehicles,

defense, and renewable energy. Misra
estimated a four-year timeline two years
for exploration and two for setting
upmining and smelting plants highlighting
the company’s readiness to tackle
deep-earth and trace mineral challenges.
A new subsidiary, Hindmetal Exploration
Services, has been formed to spearhead
this effort.
This move aligns with India’s National
Critical Minerals Mission and positions
Hindustan Zinc to capitalize on global
supply chain shifts, especially amid
China’s export restrictions on rare earths.
However, the plan faces hurdles, including
technical complexities and environmental
concerns. The company’s focus on

sustainable practices and international
partnerships could mitigate these risks,
potentially making it a key player in India’s
mineral security.

Glenmark Introduces Generic Cancer Drug in US Market
Affordable Oncology Solution Boosts Access for Patients

Mumbai: Glenmark Pharmaceuticals has
launched Eribulin Mesylate Injection, a
generic cancer treatment, in the US
market through its subsidiary, Glenmark
Pharmaceuticals Inc., USA. Announced
recently, this move marks a significant
step in providing affordable oncology
solutions, with distribution set to begin
this month. The drug, a therapeutic
equivalent to Eisai Inc.'s Halaven Injection,
targets various cancers and is priced to
enhance patient access.

The 1 mg/2 mL (0.5 mg/mL) single-dose
vials address a market with annual sales
of approximately $66.3 million for the
reference drug, based on IQVIA data for
the 12-month period ending July 2025.
Glenmark’s President and Business Head

for North America, Marc Kikuchi,
emphasized the launch as a commitment
to expanding the institutional channel
with quality, cost-effective alternatives.
This milestone reinforces the company’s
growing presence in the US generics
market.

The introduction comes amid rising
global demand for affordable cancer
treatments, with Glenmark leveraging its
R&D capabilities to compete in this space.
However, the move also faces scrutiny
over potential supply chain challenges
and regulatory compliance, given past
FDA warnings to the company. Industry
analysts view this as a strategic play to
capture market share, though its success
hinges on consistent quality and

distribution efficiency.This launch aligns
with India's pharmaceutical sector’s
global ambitions, potentially benefiting
millions of patients while boosting
Glenmark’s revenue stream.

glenmark
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WEEKLY STOCK PIVOT LEVEL

All level indicated above are based on future prices PP: Pivot
Point: This is TRIGGER POINT for buy/sell Based on the price
range of the previous Month, R1: Resistance one: 1st Resistance
over PP; R2: resistance Two: 2nd Resistance over R1; S1:
Support one: 1st support after PP; S2: Support Two: 2nd support
after S1

* As per tool, trader should take Buy position just above pp and
keep the stop loss of PP and 1st target would be R1

* If R1 is crossed then R2 becomes the next target with the stop
loss at R1

Stock name

Anil Bhardwaj

Technical Head
anil.stockcare@gmail.com

* If R2 is crossed then R3 becomes the next target with the stop loss
at R2.

« Similarly, if price goes below PP the trader should SELL price below
PP as stop loss and the first target would be ST,

* If S1is crossed then S2 becomes the next target with the stop loss
at ST,

* If S2 is crossed then S3 becomes the next target with the stop loss
at S2.
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Disclaimer: This content is for educational purposes only. Investments are subject to market risks. Please conduct your own research or consult a qualified
financial advisor before making any investment decisions.Investments are subject to market risks. Please conduct your own research or consult a qualified
financial advisor before making any investment decisions.
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